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Chapter 21 Export Procedure

I. Objectives

*  To understand the some important procedures related to export;

»  To grasp the main idea and the structure of the text;

" To master the usage of key special terms, words and phrases in this chapter;

" To conduct a series of listening, speaking, reading, writing and translating activities concerned with the theme of the
chapter.

I1. Introduction

When you are planning on exporting your products or services, you may consider what export procedure
you have to go through. This chapter will point out some key problems you should pay attention to in
course of exporting.

HASIANED, SRS AT R AT [ (0 HRERR o S kv RIAE S AR IR 7 it R 55
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II1. Main points of the text

Exporting is difficult.

Making a right offer/quoting a right price.

Selecting the right mode of transport and choosing the terms of delivery.
Forming a contract, including the terms of delivery.

Packing and marking of goods and buying insurance.

Choosing the right terms of payment

A G ol o A e

Export financing

IV. Background and terminology

home market [E N i 1%
inquiry 114

mode of transport iz i /7 =\
terms of delivery AR K
terms of payment 245K
make an offer R &L

currency money in any form when in actual use as a medium of exchange, especially circulating paper

Nk b
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10.

11.
12.

2.

money B¢, Yiil
quote to state (a price) for securities, goods, or services U, A VUES R B amERSDIH (O
%

profit an advantageous gain or return; benefit B2, 548, PR
defaulter a person who fails to perform a task or fulfill an obligation, especially failing to meet a

financial obligation A BT

finance to provide or raise the funds or capital for $EfETEE4E, N EREEER LT G EITTA
Letter of Credit

“A letter of credit” means a document issued by a bank authorizing the bearer to receive money from
one of its foreign branches or from another bank abroad. The order is nonnegotiable, and it specifies a
maximum sum of money not to be exceeded. Widely used by importers and exporters, the letter of
credit is also made available to tourists by their home banks so that they may draw foreign currency
while traveling abroad. {5 FE & HAAT MU RN, EHEVRIE R 2 NILE S8 4T7 80 E 40 5
THATR R G XA RULE A AT, BRI T ARSE I R e A DTz e
FIB R, A5 FIE A [ A AR AT T AT, AT e [ S iA T 3000, mT U SRR

Language Points

The foreign market may be thousands of miles away, the customer may speak a different
language, he will almost definitely deal in a different currency, and he will have his own
customs and ways of conducing business.
[ AT I e T Z A6, YA FIIE S, LT ES AR B M, htsf
F IR B 5 1) > A 5

AT I, B IEIS A, BRI “and” M. LA <S1+V1,
S2+V2, S3+V3, ...and Sn+Vn”. fil4l: Mary is a nurse, her brother is a doctor and her parents are both
famous writers. I/ 1, WhEFAFEEAE, MRS A HITES
Deal: 2%, WARE
Deal in 288, 25
He deals in tea. fBE&E7E 7N,
Deal with ZbFf, X4
He is easy to deal with. f /R ZF1ACTHE .

As soon as an exporter receives an inquiry about his product, he quotes the customer a certain
price.

R — B Ay, Allias LR RS 1) % A

inquiry: f1r; £y

(product name, specifications, products available or not, price, commissions...)

quote vt.

@D to state (a price) for securities, goods, or services; make an offer WA, WHAENIESE iR
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FIH (hris)

quote sb. a price [a] 3 AFRAT

This is the best price I can quote you.

RO HBE [ VR PE L (KRB A S

® 51H

He quotes the Bible. fll5IH (E£) ik,

3. He knows what sort of price he should be charging to be competitive with similar products.
s, 47 SRS, AN % ERE RS .
fE“what”5 | 3 538 WA A E XEITE “to be competitive with similar products” H1E H [k
o “to charge (#£)” means “to set or ask (a given amount) as a price” RAYT, LA, Fl1: The barber
charges ten dollars for a haircut. P I — Kk B4 1-3E 70,

4. Selecting the right mode of transport is vital for an exporter.
I 2 13 iy O H I ROR B2 AR W ELE
Mode of transport: =% /7 =\
by road, rail, air and water
Factors considered: cost, safety, speed and convenience
Ocean freight: low cost, large capacity, easy passage (large amount, bulky, long distance)
Disadvantage: slow
Air transport: high speed, safety, lighter packing, lower insurance premium
Disadvantage: costly, limited capacity

(small amount of valuable goods, goods liable to deterioration, in emergent use)

5. Whichever mode of transport an exporter chooses, he will need to consider the terms of

delivery of the particular contract.
Joie R RA T Ads i, AT B R 1 A RLE KA B 4K

“whichever” 5| FilBREMNA], VL AT “no matter which”s

(IEUE

However (=No matter how) abundant certain natural resources may be, they cannot reproduce
themselves and are bound to be used up ultimately.

AERLE ARG L 4 £ 5 ENA S FE AT EGAL I 5E 1 .

Whatever (=No matter what) happens, the first important thing is to keep cool.

ANE B A 28 S A B IR B

FOB=free on board My LAZTiHr; ESEAM

CFR=Cost and Freight B{AINIE 9% Y

CIF=Cost, Insurance and Freight A%, R[S 2 nis s 4

6. They also make it clear who has responsibility for the goods if anything happens to them. 1]
3
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10.

WA T 5 AT AN ) 524 6 55
Ayrpeclear” JETEA ], HAERIBANETE, “i” & TE N, “who 5|3 I TE WA A HAE M) ik

Goods should be well-packed and clearly marked so that they are not easily crushed or lost in
transit.

YN ZR RS, I EARHE, DMEAEs fd B A S A B K

crush v. to break, pound, or grind (stone or ore, for example) into small fragments or powder Hsf#

In transit: iz

Packing: inner packing (for sales) P flZ% outer packing (for transportation) &M%

Marking: destination, consignor, consignee, number, size, weight, origin Hi b2 PR, Wehe Nekk it
MUT T R HR K [

But even when these simple precautions are taken, accidents can happen. Apart from the risk
of fire or leakage there is always the threat of pilferage.

EE, BIEAETENUNO IR OL T Bl B T K KEGS TR RS Z 5k, 38 B A AEA
far i sk o

apart from with the exception of; besides ... 4h

Apart from being too large, the trousers don't suit me.

KT AMERK, M HEFHBAGE.

Apart from a few words, I do not know any French at all.

B TARAD I LRI FIHEATE—TE P

leakage n. something that escapes by leaking it

pilferage n. stealing (of a small amount or item) J\ %

The vessel carrying the goods may sink or be badly damaged so that some goods have to be
thrown overboard.

BT AT AT RE VTR B ™ AR, LA T BB Z M L i
fﬂﬁﬁj\iﬁjfﬁiﬁ“carrying the goods”ﬁﬁ VEeiE, Bifithe vessel”, 24 F“The vessel that carries the
goods ...”; “overboard” s fll ifl , HAVEIRTE,  “to be thrown overboard” = k< Z H Y Ah o

It is vital that an exporter understands and uses insurance so that these risks are minimized and
he can recoup at least some of his losses.

FITUAH FVRs 1 AT DR AR T2, I ] DU R doe /M, F2 /b ) LSRR — 24K
Insurance coverage: [% /]

Allrisks —VJE: ZEEK

FPA=Free from Particular Average (against accidents) V- %[ (AN

WPA/WA=With Particular Average (against natural disasters) ZKinils (FH2R%K )

General Additional Risks (against pilferage, leakage, crush) — & ks

War Risk il [
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11.

12.

13.

Special Additional Risks FF# B DTS (tariff, refusal to pick up the goods)
recoup vt. to make up for; receive an equivalent for JRfbh, M, H IR
recoup sb. (for) his loss (=tecoup sb.'s loss)

I ANBUR

The insurance company will recoup you for any loss you have.

PR BT P PRI R DR IS 2 R I e

I shall recoup my losses.

HORFAME I HUR -

Many a businessman has found out too late that he has made a loss on a price that he thought
would give him a fair profit, and his mistake was simply in quoting the wrong terms of
payment.

VR TR A AL, st AR o] DATe] St e b — 2B i a, g RNk it R tfe
TE TR AT

TR NEN, Bh—IE S0 —A 570 f): “Many a businessman has (=Many
businessmen have) found out” & 3 H1) [ E TR FE 1 5 “too late” SR 15 ZH— A “that”5 i “find out”
My ZEE D 38— A thar B RIS AT “a price”s 7E5ETEM AU, “he thoughe AT HL
N, “and”iEHEE IS A),

Terms of Payments: ]34

L./ C=Letter of Credit 15 HUF

Irrevocable 1./ C AN §UH 5 FH ik

Confirmed L/C & S5 FiE

sight 1./ C R FIE

D/A=Documents against Acceptance X 5, A HL

EZ oz

D/P=Documents against Payment A} AL

An exporter must make it as certain as possible that he will get his money and that payment is
not delayed beyond the terms which have been agreed on.

H R AU W] RER DR BE A 2V B, A KU BRAB AN 2388 H XU 205 1R 253K

AAPE—NEAT] “it” ZTEAIEE, “as certain as possible()S 1 GEAf R [1)”; Fed5 A MA HH “that”
T3 I TETE A

agreed on. .. 15— I

The two leaders agree on the investment plan.

P A5 X BEBE T RIIE R T B L

We finally agreed on a price for the house.

BATHJATIE T i 70

For a start he can make sure that his customer is credit-worthy.

B, ERORARM R B R 2
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14.

15.

16.

17.

for a start: (=to start with) 5%, JFUH

For a start, they were not used to the living conditions there.

IR, AT IR B AR i A AN I

Next he can ask his customer to make out a letter of credit.

FLUR, ) EKE T AR HAIE.

Make out: 155, 5

He immediately sat down and made out a check.

fBSTZIAA R SR TT T — 5K 305

“A letter of credit” means a document issued by a bank authorizing the bearer to receive money from
one of its foreign branches or from another bank abroad. The order is nonnegotiable, and it specifies a
maximum sum of money not to be exceeded. Widely used by importers and exporters, the letter of
credit is also made available to tourists by their home banks so that they may draw foreign currency
while traveling abroad. 5 HlE & HAAT MUK RN, EHEVRIE IR 2 N ILE 847 80 E 4 5
AT R B G . X RIS AN, R T AR R G e Rz as
IR, A5 R W ERAT T IRAT AR IAE R S AT I00TH], n BUE SR BRI

It’s no good an exporter obtaining a large order if he can’t fulfill it.

WA R ASREIE L) 58 0T R RUE K405, A SRR B Ie s T3
EREARMER, “I2 B0, HIER EE &< exporter obtaining a large order”, XEBh44
WA G, “an exporter” JE3) 44 1] FL 1 “obtaining a large order” &% 1k, “if”5| 241k
NV NI AT EALIVER

He must check that he has the necessary cash to finance the contract

bearing in mind that

he may not receive payment for the goods until some time in the future.

AUl ah 20 51 b 5 A e B (R I <8 S AN 5 TR BT 8 1) 98— AT, AR R I o) Al A m] e 2]

o
it

Export Financing H F1ffl %% loans +(securities)+ the company’s own cash flow
Bear in mind 2 f¥

You should bear in mind those important rules in the international trade.

PRAEMLE B 52 S I, AR N ac AR I S F S AR

He may be able to ask for cash in advance of the order or he will probably have to produce the
goods and deliver them to the market before being paid.

fithn] AR JEAT T 5 2 AT BRI, B, A S ] REAMSANE A A A e W s ik 2
3.

in advance of {F..H [, #L

[Biz]: The exporter asked his customer for cash in advance of the order.

Y R SR AE LT 2 A L4
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18. Conduce (to): to contribute or lead to a specific result A H)F, a5 HIHE—FE R .
Heart to heart chats conduce to the establishment of harmonious atmosphere among fellow workers.
RN B AT B T3 R 3 A R 1 55 o
Wealth does not always conduce to happiness.
WA B AR
Physical training conduces to good health.

WE A BT 5O ERE,

VI. Summary of the lesson

As soon as an exporter receives an inquiry about his product, he quotes the customer a certain price.
Selecting the right mode of transport is vital for an exporter. He will need to consider the terms of delivery
of the particular contract. Goods should be well-packed and clearly marked so that they are not easily
crushed or lost in transit. It is vital that an exporter understands and uses insurance so that these risks are
minimized and he can recoup at least some of his losses. It is important to agree on the terms of payment.

He must check that he has the necessary cash to finance the contract

bearing in mind that he may not
receive payment for the goods until some time in the future. The exporter must be able to time his cash

inflows so that he remains solvent while fulfilling the contract.

VII. Comprehension questions

What difficulties can you imagine in doing exporting?

What does an exporter do when he receives an inquiry?

Why is it vital for an exporter to select the right mode of transport?
What should an exporter do when he quotes a price for a product?

In what condition can a contract be formed?

[SRES L S I R

What does the contract include usually?



