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ObJeclives

A.

To lllustrate the variants in BUSINESS
environment and the ways te deal with them

To grasp the main Idea and the structure of
the text;

To master the usage ofi key special terms,
words and phrases in this chapter;

To conduct a series of listening, speaking,
reading, writing| and transiang activities
concerned with the theme el the chapter.
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Introduction

In late 19thr century, Darwin proposed: a
famous theory according to thebioloegic
evolution——survival of the fittest or natural
selection. As a matter of fact, It Is also the
case in today’s business world. In order to
survive the fierce competition In the
International business and develop
ourselves, we have torlearnsemetning aboeut
the international business; envirenment.
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Introduction
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VI2IREPOINS 0f the text

1. It’s impoertant terdo export market
research before exporting.

2. An exporter needs to know about the
social characteristics ofi people he Is
dealing with.

3. There are a nUMBEF off ty/PES) of
government trading policy that might
affect your export prespects:




Background &
terminoliegy.




Backgrounad and terminology.

import restrictions, 3k HfRE]

-

Tariff restrictions and non-tariff barriers (NTBS)
are thetwo methods te restrict import so that
domestic producers can be protected from

“ah | foreign competition. Import guotas, voluntary
<=8 | export quotas, import licenses and anti-dumping
and counter ailing duties are three main types of
non-tariffi barriers. In additien to these there are
direct and Iindirect export subsidies, technical
regulations and standards, health and safety
standards, custems fermalities and
discriminatory public procurement poelicies.
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na and termlnology










Backgliound and terminology

promising customer

the potential customer
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Back@ireound and terminology
secilall characteristics of people

~ | way of life & way of thinking;; they may.
A include the followin lespects: Aﬂ]H'JﬁAfF%E{E

W AR AR e
LR i i

What do thzy like or dislike?
AT EZR BN A4 2

What lang uages do they speak?
’ﬂi’.ﬂ]ﬁﬁrjﬂlln

What rellglons do they follew:?

A5 2= R P s 0




Backgliound and terminology

How do they behave? 4/ Junda4s Akt =s 2

What are their habits and their way of life,
the things that they are used to? {1 4=

R~ B BLEAAT S s 2 i
22

What are their tribal, culturall, pelitical,
religious outlooks?

AR S Bifs SRt
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Backgliound and termlnology
government trading policy B 7 5Bk

reasons for Import restrictions
M aE) )
0\ short of the foreign currency FhyC%aE Bk
trade protectionism 5 Z it =E X

for social reasons —2&4t 2= |5 [
certain goods should be imported only
Py state buying agenciles

— L Y R e R R S At 1 o

Ways of import restrictions

2k BRI HIDa s
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Backgliound and terminology

tariffs & nen-tariff barriers (NTBS)
SN EE 22

non-tariff barriers: import guetas, import
licenses and anti-dumping

RIS EE 22 BT IDVRAT 2k HVE Rty S fosH
export subsidies, technical regulations and
Standards, health and safety standards,
customs formalities and discrminatory public
procurement poelicies.

H AU SN 22 TARRAE. Fis
F BB NE 3 HOR B

/‘-‘l

AL M54 % i54




Backgliound and terminology
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Backgliound and terminology

ilan EEy =, FRlR AN, SR HiAiR & o
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Backgliound and terminology
ELAIENE

s I EH P8 S 0, TS0
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Backgliound and terminology
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Canguage polnts

To some extent, this gap can he filled by
export market research befere exporting.

L 51 FiR B I TS I A A I

A] LR AN XA 2=

\1\‘r

to some extent AR [
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fangluage points

1.70 some extent | do believe that he can
succeed.

MR L Ul B AE S AT RE P o

2. 10 some extent their analysis of the
cause of the decreasing profit Is
reasonanle.
%mgﬂ@T%%ﬁ%%ﬁE%ﬁﬁ&L%
= EL




CaR@licgie: PoINTS
BUt the Importance of export research
IS often ignoered by the managers of
the companies, wWhordo net
appreciate its value and consider it to
be an unnecessary luxury.

- ESE  HBA EE BAZE A LS
W AW, MTARE
- E, AW ER S HALEEE .
ignore: to refuse to pay attention
to; disregard; 283, 241

\
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Canguage polnts

1.1 tried to tell her but she ignored me.

g T S = VR, AGE S BERS

2.lgnoere the child i he misbehaves, and
he'll soon stop.

IINEZAN AT, ) 25 B, AN A gl AN T




fangluage points

Seme enterprises spend millions of
dollars ... a satisfactory:volume.

XA FBAE R, EARARA FE .

Some enterprlsesze’j?ﬁfwwn -

“spend ...”, “spend ...”, EWIA1EE .

“without ... volume’ Tl A ) AR

i, Plwhether5|=HNal2discoverf=E .

penetrate: to enter and gain a share of (a

rgnj\%rﬁket) N BEN Gz 8es Giig)
A
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fangluage points

1. peneraied the heme-computer market
with an affordable new mode
PIOAR Al 7R 52 BRIl A2 5T N S8 B B iy
Invest: te commit (money. or capltal) In
order to gain a financial return:

ot; driy (Bt PRt EHBlK.

2.Invested thelr savings In stocks and
bonds

AR AR ot S e Al i
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fangluage points

N meving te the foreign market, or
seeking for a target market or locating the
promising customer, the exporter fiaces
many distinct but related problems.

2z ml E b, BeE SR Es g, B
1 B DL E R %ﬁ,&mﬁﬂﬁ%w%
%ﬁ%ﬁﬁlﬁﬁ%%%@@ InEﬁ%m

=V durlng the act or process of”,

W AT .

tripped In racing| for the bus

AEjEE 28 IR AR I A2
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Canguaee polints

locate: to determine or specify the
pesition: or limits of

Bﬁ% Ni il =1 SRS

locate Albany on the map

7 1 A 7 BRTRH B v

managed to locate the site ofi the old
artists” colony.

B 2 EAR S B
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fangluage points
seek for 5+3k......

1.(Biz)TThe bhoard of the company: IS

seeking for selutions to current
il problems.

I3 F EE IEAE SR E AT AR 7075 o

U”*

2.We are all seeking el happiness
while fiew off us knew what IS happiness.
BAFES k=18, (BZAIE TR NAE
2R




Canguage polnts
deal with sb/sth523E KasLan. mlaEc R

1.The police noticed that she often
deals with terrorists.

W R SRS TR

2.(B1z) You should be cautious in
dealing With these private companies.

ST VAT A Mo




Canguage polnts
get /'be used to sth ¥...... E&EMN, 15

1.After 3 weeks she had got used to this
tedious work.

W =Y EEEEN T X — B R T/

2.Even after staying there for two years,
Mary had not got used to the dry weather.
E e ) WA Z e B pE i 2R T Tp 2 o S
MR LR
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Canguage polnts

pProspect: semething expected; a
pOSSIbIlIty Chance ofi success AR

%) PR 2 B =

1.The prospect 1s cheerful.

AU AL, R SR UT

\ 2.We have good prospects.

R AR

3.l see no pProspect ofi NS recoverny.

&%T Ly 1&7ﬁ;§ﬁ“ﬂﬁ—f%% o
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fangluage points

demandlng paiticular; nighly selective

RT3, T Y

a demanding job ZZETA/E

“* a demanding boss FZIMZHR
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fangluage points

forbid: prohibit j*=2%, 2z

1.Smoking Is foerbidden in the
A [concert hall.

5= T MRS o

2.1 forbid you ter ge swimming.

PANEV 2SR o
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Canguage polnts
pan & —Liﬁciﬁi, i‘aﬂ)ﬁimﬂé IE‘E*—"‘ s s ™)
HYVE R TR, Ul

f'iln

g

IIInl
> }

Ban atomic and nuclear weapons!

2% R T A Az B
prohibitds” BaiyE R BB = 225", 4l:

The soldiers were prenibited from leaving
camp after dark.

%EB}:_—/\/I\{EI%%) A%bi‘%o
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Canguage polnts

predict

to foretell something; prophesy.

Ms, Wa: Wsns; s

Gk st




Canguage polnts

ferthcoming

about to appear or take place;
approaching

Eﬂﬁéﬂﬂéﬁﬁz s H B R A A, B
» ‘2 §| 3

the ferthcomine electiens
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fangluage pol

LS

., Ut Intelligent reading of the International
and national press, and a general familiarity
with what I's, going oniini the woxld, can;lead to

awareness of forthcomi
opportunities.

ng| export

D | o ke i
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Canguaee polints

iz, DI R ES S T =S o i, FHIE
S Eand CElZs=4MPiKjand) KiEs:. andZ /i
5=y Az LAl reading), intelligent#iof the
international and nationall pressizj Zreading HJ e i o

and 2 Ja ol TEER o iz il = familiarity, Tma
generalflwith what is going oniin the world#s=
familiarity FIETE . [EEE SR, WithX s ia =
22— what 5] 5 /948 m AT
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SUmMImEan,

Environment varies greatly because of differences
In languages, customs and traditiens. ierseme
extent, this gap can be filled by export market
research before exporting. Inf moving to the
foreign market, or seeking for a target market or
locating the promising customer, the exporter
faces many distinct but related preblems. Even; if
all facts suggest a good market, and statistics
show that the product has been impoertead in the
past, government actions may:change the
situation overnight.




SURmaRY.

There are a number of types of government
trading policy that might affect your export
prospects. Professional economists and traders
are employed by many cempanies and
governments to try to predict economic trends
which will' affect exports, but intelligent reading of
the international and nationall press, and a general
familiarity with what 1S going en In the world, can
lead to awareness of forthceming export
opportunities.
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Comprehension guestions

1. What Is exporting?

2. AS an exporter,

Wwhat IS yeur concern

about the foreign market?

3. What will you do te be aware of

forthcoming ex

4, What Is the pur
government to

DOrt oppoKtunities?
DOSE of the

UL a high tax en

certain iImported geods?




Complenension guestions

5. Why do seme Moslem countries forbid
the import of whisky?

6. What are the most common languages
spoken Iin South  America?
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